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IDEA
Write down “where you are now” and “where you want to be in six months.”
Then write down the steps it will take to get there. 

QUOTES

“Your purpose is ever-changing. Some people don’t even have a purpose relative to business and to life. And that’s a slippery 
slope.”

“Would you like better sex? More money? Better relationships, better friendships? Would you like better relationships with 
your family and your friends, with God? Purpose plays a big role in all of those factors.”

 “In the story of David and Goliath, killing the giant wasn’t David’s purpose. David went on to be the King of Israel. That wasn’t 
his purpose. His purpose was to serve God and to obey his father.”

“A big part of why I’m here today is that I became an early adopter of Mortgage Coach. The Mortgage Coach software not 
only helped me become a better prospector, it helped me increase my conversions and closing skills. And it has helped me 
scale my business. Now my team all uses Mortgage Coach. Every loan offi cer in my branch uses it. As we move forward with 
mortgage-related marketing, most of the time, you’ll see Mortgage Coach as a part of that.” 

 “If you’re a loan offi cer or a branch manager that feels like you’ve missed the mark, that you’re underperforming right now, it’s 
okay. It’s perfectly normal. But if a guy like me, who had hit rock bottom fi ve short years ago, can make a complete 180-degree 
turn, living a life that I never imagined I could live fi nancially, spiritually, emotionally, physically, then there’s hope for you.”

TAKEAWAYS

Live your life with purpose.

Follow successful people and learn to do what they do.

Having the right purpose gives you perspective.

Your purpose can change numerous times. It can change annually, or halfway through the year.

Pay attention to the prompts that are directing you to live your life by design.

Giving good advice isn’t always easy. You’re going to have some tough conversations sometimes.
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HOMEWORK

Fill out the “Wheel of Life”:

STEP 1: Write the word “Work,” then underneath it, answer the question, “Where am I now?”

Then write down the two things that are causing you the most pain and the two things you want to improve the most 
at work.

  Example: Are you working too many hours? Then you need to hire.

STEP 2: Next, write down the category “Money,” and answer the same questions.

STEP 3: Rate which topic is causing you the most grief or which topic you would like to improve upon the most. Rank 
your topics from 1 to 7 with 1 being the one that is causing you the most grief.

STEP 4: Only pick one.

STEP 5: Write, “Where will I be in six months?” Then answer the question. Be crystal clear on what that looks like

Example: I will have one loan partner that will be experienced and will be able to produce a Mortgage Coach Total 
Cost Analysis. And we’ll be able to intake loan applications.

FINAL STEP: Connect the dots on the “Wheel of Life.” You’re going to see that your wheel isn’t round, it’s fl at. Don’t 
complete the whole entire wheel or try to fi x every part of it. Focus on one aspect that needs the most attention now.

Example: I understood that I needed a “power hour” every day. In that power hour, my number-one objective was to 
prospect, to generate new business.

LAST PIECE OF ADVICE: Focus on one or two things. Give them your undivided attention for the next six months. 
And I promise you at the end of that six months, you’ll be one step closer to living a purpose-fi lled life, but more so, 
you will be running a purpose-driven practice. 


